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Being 1007. channel-focused we understand that we
must provide our partners with industry leading
technology, profitability and a frictionless experience.
We also appreciate that you have a choice when it
comes to selecting your vendors.

Here at Cybereason we have built a new type of
partner program that recognizes and rewards the
industry's trusted advisors and solution providers
that are helping their customers to end cyber attacks.
This partner community is known as The Defenders
League.

We are a global partner ecosystem of defenderson a
shared mission to reverse the adversary advantage
and end attacks from the endpoint, to the enterprise,
to everywhere. Together, we have the wisdom to
uncover, correlate and understand multiple threats.
We deliver the precision to end cyber attacks in an
instant -- on computers, mobile devices, servers,andin
the cloud -- to everywhere the battle moves.

Industry research firms identify these capabilities as
key investment focuses for security decision malkers.
Together, with our partners, we can empower security
teams of all sizes to protect against ever evolving
threats.

We look forward to partnering with you!

By the end of 2025, more

than 607 of enterprises will
have replaced older antivirus
products with combined

EPP and EDR solutions that
supplement prevention with
detection and response
capabilities. 99
RUSTAM MALIK

2021 COMPETITIVE LANDSCAPE:
ENDPOINT PROTECTION PLATFORMS

587, of organizations

are in the process of, or
planning to replace current
endpoint security solution(s)
with a consolidated endpoint
security platformin the next
12-18 months. ’ ’

DAVE GRUBER
SENIOR ANALYST, ESG
‘SECURITY MEGATRENDS AND THEIR IMPACT ON

757. of organizations will
increase spending on

endpoint security in the

coming 12 months. 99

DAVE GRUBER

SENIOR ANALYST, ESG

‘SECURITY MEGATRENDS AND THEIR IMPACT ON
ENDPOINT SECURITY', DECEMBER 2021
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1007. Partner-First Business Model:

Our rules of engagement provide
predictable and transparent
experience with our field sales and
channel organization. Additionally,
Cybereason's services are available
for those resale partners looking
to offer holistic solutions to their
customers whilst their staff skill up

and roll out their managed services.

Marketing Support and Funding:
Cybereason provides access to
marketing funds to our partners
for a wide variety of demand
generation activities augmented
with propensity to buy data to
ensure best-in-class ROI.

Multiple Ways to Partner:
achoice of Resale, MSSP, Incident
Response or Referral partner
domains provides true flexibility to
work with Cybereason your way.

Our teamis your team:

From operations to marketing,
professional services to the
research department, the entire
Cybereason teamis here to ensure
our partners success.

Get hands on!

Defenders League partners have
access to use the Cybereason
Defense Platform to hone their skills

and expand their service capabilities.

Drive lead generation activities with
attack simulations and test flights
as wellas demonstrate the value
during sales engagements.

Create Margin-Rich Deals:
Deal registration including
non-standard price protection
is available to all partner tiers
to ensure your investment
with Cybereason is protected
throughout the procurement
process.

Innovative Business Models

for Managed Security Service
Providers that includes PAYG (Pay
As You Grow), Licence Transfer
options and EDR starter packages.

We've got you covered:
Cybereason makesit easy for
partners to build their pipeline
with off the shelf and co-brandable
marketing campaigns and joint
events.

Learn and grow:

All partners have access to our
free, on-demand sales and technical
certification program to grow their
skills and get the most out of the
Defense Platform.

Teams dedicated to your success:
For partners offering support

and managed services through

the future-proof Cybereason
Defense platform, Partner
Success Managers are assigned to
accelerate time to value and reduce
time to market.
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We work with all types and sizes of partners to transform their business to build and deliver
new product offerings and services in new and existing markets. We understand every
partner is different, so we first assess where our partners are today, where they want to be
tomorrow, and offer an appropriate path:

Cybereason provides our partners
with a world-class, future proof

platform and services that
differentiate your company, protect
your customers, and help them
reverse the adversary advantage
and end attacks.

Cybereason is the champion for
today's service provider cyber
defenders, with a purpose-built,
operationcentric and modular
cybersecurity platform that
improves service margins and
security efficacy through advanced
behavioral analytics and process
automation.

Cybereason equips our Incident
Response Partners with the tools,
threat intelligence and support
required to address the most
critical client challenges — all from a
single, rapidly deployable and highly
integrated IR and MDR Platform.

Looking for technical integrations
into the Cybereason Defense
Platform? The Cybereason Defense
Platformis even more powerful
when integrated with other security
solutions that advance our mission
to reverse the adversary advantage.
Find out more here.

For Consulting and Incident Response
Partners we offer a referral program.

Please contact partnersecybereason.
com for more information.
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UNIFIED PROTECTION
FROM ENDPOINT TO
EVERYWHERE
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DON'T TAKE OUR WORD FOR IT

Gartner
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THE CYBEREASON DEFENDERS LEAGUE

SELECT PARTNER PREMIER PARTNER ELITE PARTNER
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THE CYBEREASON DEFENDERS LEAGUE

RESALE, MSSP & INCIDENT RESPONSE PARTNERS PREMIER ELITE

Sales Certifications 2xCCSS 2xCCSS 5x CCSS

. . . FRCCTS
Technical Certifications Optional 2xCCTS 2x CCSE

MSSP ONLY

. . 1x CCTA 2xCCTA 4x CCTA
Accredited SOC Analysts available 24x7 I1xCCTH 5% CCTH AxCOTH
INCIDENT RESPONSE PARTNER ONLY
License Conversion Mechanism
(Ser'wce or referral)

. e . 1x CCAS 2x CCAS
SOC & Incident Response Certifications _ 2% CCIR 4xCOR

o o @ o LEARN MORE AT CYBEREASON.COM
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THE CYBEREASON DEFENDERS LEAGUE

RESALE, MSSP & INCIDENT RESPONSE PARTNERS

On-Demand Sales & Technical v v v
Certification Training

Access to Cybereason Channel Director Case by Case

MSSP & INCIDENT RESPONSE ONLY
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INCIDENT RESPONSE PARTNER ONLY

Access to IR to MDR Migration & / Y
MSSP Program
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The Cybereason Defenders League is an on-demand, self-paced, enablement and
certification program available to Cybereason partners looking to give customers real
value and grow their business.

Sales Ready:
Cybereason Certified Sales
Specialist (CCSS)

Demo Ready:
Cybereason Certified Technical

Specialist (CCTS)

POC Ready:
Cybereason Certified Security

Expert (CCSE

Admin Ready:
Cybereason Certified
Administrator Support (CCAS)

Analyst Ready:
Cybereason Certified Threat

Analyst (CCTA)

Hunt Ready:
Cybereason Certified Threat

Hunter (CCTH)

Incident Response Ready:
Cybereason Certified Incident
Responder (CCIR)

Enables partner sellers to confidently
prospect and qualify Cybereason
opportunities.

Enables partners to independently demo
Cybereason technology to their accounts.

Geared towards partners that want to
successfully deliver a Cybereason proof
of concept (POC) to their customers and
drive deals forward with more autonomy.

Enables Security Deployment Teams that
are notinvolved in the Cyber Operations
to deploy and support the Cybereason
Defense Platform on a day-to-day basis.

Enables SOC analysts from Level1to
triage, investigate, using the Cybereason
platform.

Geared towards partners who want to
support customers SOC environments
directly or via a managed service.

Enables SOC analysts from Level3
and dedicated IR responders to
triage, investigate, and hunt using the
Cybereason platform for IR-Express.
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FIRST 30 DAYS

GETTING STARTED

P Review partnership levels and specialisation &
discuss with your channel account manager

P Signthe relevant partner agreement

P Ask your partner Account Manager to ensure
you have access to the Partner Commmunity tools
(Including the Nest and MindTickle)

GET TO KNOW EACH OTHER

P Become familiar with Cybereason and our team

P Cybereason team understands the partner's
business (GTM, key growth drivers, services, sales,
technical teams, marketing motion)

P Develop joint business plan

UNDERSTAND OUR TECHNOLOGY

» Become familiar with platform value (Sales training
and getting to know the platform)

P Participate in a technical hands-on workshop: Test
Flight or Attack SIM

P Implement sales and technical certification
enablement plan

SET A CADENCE

P Schedule ®BRs with agreed goals based on
Program tier

Joint press release

I1sales team introductions and account planning

Complete sales training & pre-sales certification
training

Identify top accounts to position the Cybereason
Platform and/or your solution into

Begin using our Raptor tool to identify top
accounts with propensity to buy

Joint press release

Schedule 90-day review with Channel Director:
Review regional sales & marketing activities,
account mapping efforts and progress around
certification training. Make improvements and
adjust tactics if needed.

See deals come into the pipeline!
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To learn more about our Channel Program visit
cybereason.com/partners

For questions and next steps reach out to your
Cybereason Channel Director or drop us an email at
partnersecybereason.com
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